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9 Signs Your Vision May Not Be
Fundable Yet

{I You’re busy, but the humbers aren’t clear.

You may have clients, activity, and visibility, but if your revenue, costs, margins, and
cash flow are unclear, the business is still hard to trust on paper.

@ Your pricing is based on fear instead of sustainability.
If you're afraid to charge what the work requires, the business may look active while
quietly draining you.

&3 Your records are scattered.

¢ Bank statements, invoices, receipts, client lists, and sales data aren’t just admin.

e They're evidence.
¢ And evidence matters when you're trying to access funding, partnerships, contracts, or serious

opportunities.

The business depends almost entirely on you.

If everything needs your direct energy, memory, presence, and personal sacrifice,
then growth may expose the weakness instead of solving it.

@ You’re praying for bigger opportunities but avoiding the
structure those opportunities will require.

¢ Thisis where many founders get uncomfortable.
¢ Because sometimes the next level isn’t waiting on more visibility.
¢ |t's waiting on better stewardship.
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